Syed Adnan Ali

LLB, MBA, PGDCA

· Qualified management professional with experience in government projects and sales 
and business development in the FMCG sector.
· Dedicated professional known for thriving in complex and detail-oriented industries. 
· Strong track record of achieving sales targets, managing channel partners, and implementing effective sales strategies.
· Ability to work in cross-functional teams and deep knowledge of the FMCG sector                  
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	Work History



2022-01-              Lead Project Coordinator
2023-06                  
                             At Centre for Strategy and leadership


· A strategy & operations centric consultancy with a blend of government and international clientele dedicated to undertaking multi-dimensional projects in government relations and strategic engagements. Current clientele includes NAFED, B Medical Systems, Sterlite Power, OSAMB, and various Ministries.

· Single-handedly ensured adherence to regulatory compliances for 3 FMCG products, with focus on FSSAI regulations to facilitate the timely completion and expansion of the PM FME Project under Ministry of Food Processing Industries.

· Developed strategic communications plan for the onboarding of Micro Food Processing Enterprises across India under the Pradhan Mantri Formalization of Micro Food Processing Enterprises ( PM FME) Scheme.

                           



         
         FMCG 

· Hands-on experience in the implementation and expansion of the PM FME Scheme in association with NAFED with pan -India operations. Delivered timely performance and facilitated multiple verticals through the project.

· Tackled day to day challenges for Packaging, Labelling and Lab Testing requirements for FMCG products. Additionally, successfully prepared checklists and sensitized the management on regulatory norms under the food sector. 

· Identified and onboarded Channel Partners (Distributors, Retail Chains, Online shopping platforms, Institutional Buyers etc) for a range of FMCG products

· Developed and implemented sales strategies

· Meet new people and give presentations to businesses and retail chains regarding FMCG products

· Dealt with top management of large corporates.

· Assisted Sales Teams in meeting their sales targets.

· Assisted in primary and secondary sales

· Updated Channel Partners regarding new products

· Gathered constant feedback related to the products

· Managed channel conflicts and issues, if any

· Strong knowledge of the FMCG sector in India

· Extensive experience in B2B sales

· Ability to work in cross-functional teams









	


2017-05 -
2022-01
	





	

Lawyer
Self-employed, MUZAFFARNAGAR, Uttar Pradesh
· Prepared and reviewed Contracts and other legal documents following applicable regulations.
· Analyzed and applied legal principles and performed legal research to support litigation strategy.
· Communicated advice about all areas of law with internal business partners.
· Drafted agreements, contracts and other legal documents for Clients.
· Directed and supported Clients with business registrations and other legal requirements.
· represented 100 plus cases by successfully presenting case facts, precedents and legal nuances.
· 95 % Client Satisfaction Feedback.
· Administered litigation guidance to company in Claims, Consumer and Labour law matters.
· Negotiated with opposing groups or individuals to reach resolutions, avoid litigation and accomplish goals of clients.




	2012-07 - 2013-07
	
	Branch Relationship Executive
Randstad, New Delhi, Delhi
· Built relationships with customers by learning about financial needs, understanding life events and goals and following up through proactive outreach and appointments.
· Discussed financial options with clients and provided informed suggestions.





	2011-05-2012-07
	 
	Assistant Sales Manager
Value Advisors, New Delhi, Delhi
· Coached sales associates in product specifications, sales incentives and selling techniques, significantly increasing customer satisfaction ratings.
· Attracted new clientele and developed customer relationships by hosting product-focused events.









	2010-10 - 2011-05
	 
	Sales Executive
Earth Infrastructures, Noida
· Analyzed past sales data and team performance to develop realistic sales goals.
· Increased revenue by implementing effective sales strategies in all aspects of sales cycle process from prospecting leads through close.




	2009-06 - 2010-08
	 
	Business Development Executive
Siscon Technologist, New Delhi
· Identified and pursued valuable business opportunities to generate new company revenue and improve bottom line profit.
· Developed short-term and long-term sales objectives and strategic plans to meet market needs.
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	Education



	2012-07 - 2015-07
	 
	Law 
CCS University - Meerut 
· Elected Captain of Cricket Team
· Awarded Best Organizer for Annual Functions
· Best Mooter in Moot Court Mock Trial in Final Year



	2007-07 - 2010-08
	 
	Master Of Business Administration 
Institute of Management Studies - Dehradun 



	2002-05 - 2006-07
	 
	Bachelor Of Commerce 
CCS University - Meerut 



	2010-08 - 2011-07
	 
	Post Graduate Diploma in Computer Applications 
Micro Technologies - New Delhi 
· Professional d completed in Computer Application and Information Technology.
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	Achievements 




Project Title                  Comparative analysis of Unit Linked  
  Insurance Plan and Mutual Funds                       
                        Organization               Standard Chartered Bank
Location                       New Delhi
Duration                       30.06.08 to 14.08.08
Responsibilities             Selling and making customers aware  
                                      of various insurance & investment 
                                      Plans.     
Achievement               Awarded a Letter of Appreciation   
                                       for Outstanding Performance
                                       As a Summer Trainee
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	Languages


English
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Excellent
Hindi
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Excellent
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	Contact


Address 
143- Khalapar South 
Muzaffarnagar -251001
Phone 
08979488472
E-mail 
syed.adnan.ali2021@gmail.com
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	Skills


Sales and Marketing
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Excellent
Business Development
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Excellent
Problem Solving
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                                       Excellent

Inter-Personal 
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Excellent




Presentation
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Excellent
Organizational Skills
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Excellent
Project Management
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Excellent
Business To Government
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Excellent

Vendor Management
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Excellent
Discovery process
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Excellent
Team Work
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Excellent

Sales Target
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Excellent
FMCG
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Excellent
Channel Sales
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Excellent
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